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Needs v. Wants

Our Mission is Your Success!

Step 1: Write down your needs, wants, and their costs 
in the applicable sections below.

Step 2: Review your list and think about what’s really important and has lasting value.
•  Are some needs really wants?  
•  Are there alternative options to a particular want or need to reduce the cost (used, generic, etc.)?  
    If so, write down a more reasonable alternative.
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